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Ideas to help you when you’re Buying or Selling

SOLD IN 
FOUR DAYS

8 Silvan Crescent Kialla

Breaking news! Kialla Lakes Estate Stage 37 is now pre-selling. 
See page 3 for details
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Dear Readers,
Property is continuing to sell well 

in our local area. In this issue we 
are  featuring a property that sold in 
only four days. And it is not the first 
time  our agents have helped these 
clients get this type of result, please 
read the page three story for all the 
details.

In our previous newsletter we 
gave you some tips for getting the 
inside of your home ready for sale in 
Spring. In this issue we take a look 
at some of the outside improvements 
that can help to give your property 
that edge in the Spring market.

It is no secret that selling a 
property can be stressful. Our page 
4 article has some simple steps you 
can take to help make the process as 
stress free as possible. It is worth a 
read if you are considering selling in 
the near future.

As always if you are looking to 
buy or sell property, or to engage a 
Property Manager, please give us a 
call today.

Kind regards

Glenn Young
Director
0438 579 993

  Location

  List

Front yard
First impressions are very important. If 

the outside isn’t appealing people might 
think the inside has problems. The exterior 
of your property should look attractive and 
well maintained. 

Ensure your front garden is well kept. In 
garden beds remove weeds and any dead 
growth and trim back plants. 

Consider new mulch or other additions 
that can freshen things up. Spring time is 
all about colour and the bounty of nature 
so reflect this with a beautiful garden area. 

Cleaning your driveway could be a 
smart move. Such a large area appearing 
spotless will make a big difference. 

Check your letterbox is straight and 
clean. A small thing but it is indicative of 
the pride you take in your property. House 
numbers should be clean and easy to see. 

A striking entrance 
Your entrance area and doorway 

should appear spotless and inviting. Clean 
or even re-paint the front door if required. 

Make sure hardware is clean and 
sparkling. A welcome mat may seem trite 
but is an important small detail that can 
help make people feel at home in your 
property. 

Think about placing some attractive 
pots with yellow flowers near the 
entrance. It has been suggested that 
yellow stimulates buying urges. Whether 
you believe that or not, bright colours are 
appealing and indicative of spring. 

Don’t forget to clean exterior windows 
and ensure that any blinds or curtains are 
clean and neat. 

Backyard
In spring people are thinking about 

enjoying the sun. Potential buyers want to 
be able to picture themselves gardening or 
entertaining friends on the patio or deck. 
So ensure your backyard reflects this. 

Just like the front garden, make sure 
the garden beds look appealing. Keep the 
lawns mowed. Clear all rubbish and make 
sure everything looks tidy. 

Note anything that needs work. Be 
critical and view the property objectively. 
Does the exterior need a coat of paint or 
at least a clean? Are the gutters clear and 
undamaged? Do the walls or paths need 
any work?

Then see to the repairs if possible. 
Don’t have a potential buyer dismiss your 
property over a small problem that is 
simple to fix. 

Outside living space
If your property has a great outdoor 

entertaining space then play it up. This 
could be your greatest feature. Make sure 
outdoor furniture is clean and attractive. 
Add some bright touches like throw 
cushions or candles. Create an outdoor 
space potential buyers will love and can 
see themselves enjoying.

Conclusion
Remember the goal is to make the 

outside of your house as appealing as 
possible. Ensuring your exterior is clean, 
functional and inviting will go a long way 
to help securing a sale. 

If you are thinking of selling this spring 
then contact our office for more advice. 

Preparing Your 
Property to Sell 

in Spring 
Part 2  

The Outside
Spring time is here and it is the perfect time to put your 

property on the market. After Winter, potential buyers are 
drawn out by the sun shining and you want them instantly 
attracted to your property. Here are a few tips to ensure 

your property’s exterior is at its best. 
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We Have The Experience And Local Market Knowledge You Need

How does a property in Kialla sell in just 
four days compared to the area’s average 
of 167 days? (Source: Domain)

Property agent Glenn Young, Director 
of Youngs & Co. Real Estate, shares some 
insights on how his team repeatedly 
manage to achieve sales success so 
swiftly.

“Correctly priced homes that are well 
presented and marketed correctly sell,” 
says Glenn.

Case in point is the rapid recent sale 
of 8 Silvan Crescent, Kialla. The fast four 
day sale of this 3-bedroom home proves 
how sticking to the basics can achieve a 
winning result for all.

After two inspections, an offer was 
made and the deal was concluded.  

But long-term success is not just about 
a speedy sale or getting your price.  It’s 
also about the people sitting around 
the negotiation table.  Our clients, their 

happiness and peace of mind.
It’s a bit of not-so-secret secret, and a 

fundamental business principle.
“Satisfied clients keep coming back. 

Satisfied vendors will continue to use our 
company because we get the results that 
both vendor and purchaser are happy 
with,” explains Glenn.

Simply put, happy customers return.  
Glenn shares a recent example of his 

team’s customer-centric approach. 
“We have sold two properties for the 

same vendor – both in under one week.”
But there are two sides to every story. 

In this case, both happily ever after.
Vendor Angelo Russo shares his 

experience.
“Thanks to Glenn and the team at 

Youngs & Co. They have sold two houses 
for us both within the first week of 
putting them on the market.”

8 Silvan Crescent Kialla

Home sold in 4 days

Due to excellent sales, Stage 37 of the 
popular Kialla Lakes Estate is now pre-
selling. 

Stage 37 is close to the Waterbird Park 
& Wetlands  and the new St. Annes School 
(due to open in 2018). 

With most blocks sold prior to 
completion and Title release it is highly 
recommended that you get in early and 
secure your block now.

As always there are larger blocks 

ranging from on average 800m2 to a huge 
1200m2. 

The lastest Display Home Precinct is 
now also well underway with another 19 
quality homes soon to be constructed.  
Cavalier Homes will open 2 new displays 
in November with Metricon Homes also 
nearing completion of their 2 new homes. 

Kialla Lakes estate is a Goulburn Valley 
success story and one that the team at 
Youngs & Co have been involved with since 
its beginnings. 

“They were very efficient and great 
to work with. We have no problems 
recommending them to anyone who is in 
the market for buying or selling a home,” 
added Angelo.

So if you’re looking to buy or sell, the 
experienced, professional and friendly 
team at Youngs & Co Real Estate are just 
a phone call away.  With extensive local 
market knowledge, we’d be delighted 
to discuss your property needs. Call us 
today.

Kialla Lakes Stage 37 selling

If you are interested in securing 
land in Kialla Lakes contact us today 
on 5820 8777.
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We Have The Property Management Team You Have Been Looking For

Selling a property is one of the most 
important financial transactions that you 
will undertake. 

Yet many people are willing to hand over 
the responsibility for their property sale to an 
agent they have never met before, without 
making any preparations of their own. And 
when their property sale takes longer than 
they expect or yields a lower sale price than 
they hoped, they put the blame squarely on 
the agent without considering that they might 
have improved the outcome if they had done 
their homework in advance. 

In this profile, we look at some of the 
issues you need to consider when preparing 
to sell your property. 

SELLING NOW OR LATER
The first thing you will need to consider 

is how quickly you need to sell. If you are 
selling because you are moving for work or 
going overseas, your departure dates will 
determine the timeframe and you will need 
to ensure that your sales campaign fits your 
schedule. If you have no fixed deadlines, you 
will be able to take more time to prepare your 
property for sale and to find the right buyer. 

CHOOSING AN AGENT
Appointing a professional sales agent 

to run your sales campaign is essential. 
Choosing the right agent can ensure the 
best sales method (auction vs private 
treaty) is used in the sales process to get 

you the best result. Choosing the right agent 
takes time and some research. Talk to your 
friends and neighbours to find out their 
experiences with agents in your area but 
don’t just take their word for it. 

When you contact an agent, you need to 
find out what services they provide, how much 
they charge, whether they are licensed, and 
what their sales record is like. Once you have 
narrowed the field, it is advisable to visit the 
contenders personally so that you can gauge 
their appearance, personal communication 
skills, ethical standards, their experience in 
real estate and most importantly, whether 
they put you at ease and are easy for you to 
deal with. 
DECIDING THE PRICE

When you have settled on an agent 
who you feel confident will act in your 
best interests and has a good knowledge 
of market conditions in your area, you will 
need to consider setting the selling price 
for your property. Your agent will tell you 
what they believe the property is worth and 
they should be able to back that up with hard 
facts about recent sales of similar properties 
in your area. 

Correct pricing is crucial to a successful 
sale as buyers today are well informed about 
market values and will not over-pay for your 
property. 

PREPARING THE PROPERTY
Once you have set the price, you should 

make sure that you have all the necessary 
paperwork required by the agents and your 
solicitor to complete the sale. 

Then you need to check the property to 
get it ready for inspection. First impressions 
are very important and your property should 
be clean, free of clutter and in good repair. 
Take the time to have minor blemishes, such 
as torn screens or chipped paint, repaired 
and spend some time tidying the garden and 
pathways. You only get one chance to impress 
a potential buyer and create a desire to own 
your property, so make sure that you prepare 
well. If you have done your homework and the 
necessary groundwork, you are giving your 
property a better chance, however your work 
is not over yet.

The trick with selling is to look at your 
property through the eyes of the buyer. The 
better prepared it is, the easier it will be for 
your chosen agent to ensure the success of  
the sale.

The Selling Process
Give yourself the best chance to sell your property with these series of simple steps 

you can take to make the process as stress free as possible.

Tips to prepare you and your home for the property market


