
Your guide to: 
 

Selling your home. 
 
Sell your property checklist 

 
1. Define goals and constraints 
 
Clearly defined goals will help you make the best decisions throughout the selling 
process. 
Write down exactly what you hope to achieve. Also list any constraints you must meet. 
For example, consider how much money you want to make from the sale. How much 
can you afford to spend on selling expenses before and after the sale? How much do 
you need to pay out any loans? Think about timing. When do you need access to the 
proceeds? How will the time of sale affect your accommodation, tenancy arrangements, 
or other investments? 

 
2. Set a price 
 
Talk to your sales professional about setting a realistic price that will achieve your goals. 
Get a market appraisal and research sales of similar properties in the area. 

 
3. Condition of your property 
 
Fix any obvious problems such as broken windows and leaks. Paint shabby walls. 
Neaten up balconies and outdoor areas. 
 
 

PRESENTING WELL 
 
4. Make a great first impression 
 
A tidy entry area and well maintained front door are essential. If your property has a 
street frontage, check that the lawn, fences, letterboxes, paths and gardens look neat 
and well tended. 

 
5. Create an appealing environment for visitors 
 
For visual appeal, open up doors and curtains to let light in. Remove clutter and excess 
furniture. Neaten up to create a feeling of order and space. Place new towels in the 
bathrooms. Clean glass doors and windows. 
Make sure the temperature in the property is just right for the day – not too hot, not too 
cold. 
Add fresh scents of flowers, herbs or coffee but avoid obvious air freshener products. 
Ask a friend to check for odours from pets, smoking, cooking or damp - you might not 
notice some smells if you live with them all the time. 
When your property is available for inspection, make sure everything is meticulously 
clean and tidy. If you have pets, take them out with you during inspections and remove 
pet beds, bowls and litter trays. 
  



 

 
 
 
 
 
6. Attend to potential turn offs 

Take a critical look in every room and outside. Attend to anything that might detract from 
the appeal of your property – damaged plaster, loose hinges, missing door handles, 
dripping taps, stained rugs, mouldy tiles, and so on. 
 

7. Prepare information for prospective buyers 
 
Prepare answers for questions buyers might ask. Make a list of what’s included in the 
sale, and what’s not included. Collect relevant paperwork, such as tenancy or strata 
agreements, and building approvals. 
If pest inspections and building reports will be needed, consider getting them done in 
advance. 
 

8. Learn from feedback 
 
Find out as much as you can about what prospective buyers like and don’t like about 
your property. Adjust anything you can (within budget) to maximise the appeal of your 
apartment. 

 
 
AFTER THE SALE 
 
9. Prepare for your next steps 
 
A little preparation while you wait for settlement can save worry and effort in the busy 
time just after settlement. 
If you will be moving out, confirm accommodation and shop around for removalists and 
storage providers. Make a list of furniture and other items to leave, take with you, or 
store. 
Make a checklist for disconnecting services and notifying your change of address. 
Contact your bank or loan provider to confirm the steps required to pay off your loan. 
Find out how and when to update your home and contents insurance. 
 
 
 
For more information or assistance, please visit our website www.in2realestate.com or 
call 0411 044  323. 
 

 

http://www.in2realestate.com/

